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Ab tantdate of -'-andw

lectures from sale. workers ofreputation and open forump dia-
eseson 1at- problems which loom at me
isctace in this vital factor of trade, is

thes ale and purpose of the elin-t- -Mwh
of Wa=htnetloo, which wgas ea-
maore than a mnouth ago be a 10051

pter of the World's Sale.manship
Congress. Taking A Its criterion "bet-
ter bhiness through better salesman-

p ship." the formation of this club comes
& at a 1uehological time when Washington

W'seething with the spirit of city plan-
stag and civic awakening. That the
SUalsmanship Club will all an importapt
niehe In al that Is good for Washde'* ton is the basis on which the officials are
shaping the club's future.
The science of selling has deve

through many ages from the printi
* method of bartering one article for

other. The lives of millions have
i devoted to It and each has added his bt

to the science. It is a profession which
i has probably the greatest following of

any in existence and it mean bread
1 and butter, so to speak, to thousands

Upon thousands-and then success and
happiness.
R=ALIZ TUB OrYoTenrrwms.
Sales maatss, salesmen, business 0x-

ecutives and those who although not yet
salesmen. are desirous of becoming such
were not slow in realising the oppprtU-
altfes and advantages of the Washing-
ten club and the benefits to be derived
through affiliation with the World's Sales-
mnaaship Congress. At the or'enistion
meeting, a few weeks ago, nearly one
hundred men Interested in the art of sell-
tag met at the Chamber of Commerce to
draft plans for the Washington club.

O FOllowing a brief talk and a few in-
troductory remarks by Mr. Wiliam F.
Oude, president of the Gude Bros. Com-
pany, of Washington. which was enthu-
slastisally received, a temporary organ-
isation was perfected with the various

6 ofieera elected until the annual meet-
ing of the club for the election of ai-,
ears and the enscutive board, whict took

, i*ce" o'march 2. The club's headquir-
ters are now permanently located in the
Oak roem of the Raleigh Hotel, where

. meetings are held every other Tuesday
evening.

In the list of officers and commit-
tees are men representing the largest
interests of Washingten. And the same

f thing is true of the menmhership roll.
which now. totals nearly one hundred
members. The 'bigdest men In the city
connected with selling realize the sere
fat to the profession that will be ren-
Oeed through contact of their salesmen

w wilt salesmen of other concerns. Ideas
about salesmanship, as about advertis-
ing, credits, etc., have been undergotsi
a wholesome change in recent years.: All-

- vertising and salsmnship are closely
related and' the ideals to which both
strive are essentially the same. The sales-
man is. in reality, an animated and rea-
soning advertisement He is the mis-
sionary of 16 business world. He is the
140h hen-de chain of business, and the
chain I only as strong as its weakest
link, hence the stress that Is laid upon
hie character and ability.

n R.EATU WABHIN NON
W*ashington looks for its living to hush

wtess.- Stagnant business means a stag-
ant city, while better business means
a "Greater Washington." The one chan-

, net through which business flows and
upon which business depends for its
nourishment is salesmanship, so it is for

- that reason that the Salesmanship Club
* of Washington has a most important

relation to our city. If the great army
- of salesmen here is better qualified to so

7rage a. "sales war" the result i that
Washbigton will prosper throug.,-tthe

* added profits brought into the coffers of
tht local concerns.' Art endless economical cycle could be
woven about the results of better sales-e, anship. Improved buildings. greater
salaries better living for workmen and

" the accompanying good realised by the
grocer, butcher, merchant. and other

e tradesmen are possible through better
r alesmanship. It has been aptly re-

n (parked that "all is salesmanship and all
*reealesmen." The first time that a
baby cries for nourishment Is the first
time he sells something In his life. Re-
gardlese of vocation, It is necessary to

. sell yourself and your personality; you
S must sell your good will to your friends

and eventually your good qualities will
" become generally known.
s D. 1. BAURETT IS ROUNDER.

The World's Salesmanship Congress, of
which the Washington club Is a part, is

" one of the largest organisations as well
- as the youngest in the United States. It

came as a direct result of the formation
by D. M. Barrett on September 29. 1915,
of the Salesmanship Club of Detroit,
Mich. The club started with a member-

* ship of 510 executives, sales managers,
- salesmen, and those desiring to become
9 salesmen. The meetings were conducted

og the open forum policy-'which encour-
aged all members to ask queattens and

e Aster into discussions. Following the such
3 cess of the first salesmanship club, Mr.

Barrett, who is the editor of Salesman-
ship, which since has become the official
publication of the congress, called an or-
ganisation meeting of the World's Sales-
muanship Congress at the Detroit Ath-
letic Club December 18, 1915, and plans

+ were- fermed for holding the congress in
DetroIt July 3 to 12, 1916. The funds were

*raised, committeea formed, and Mr. BaCr-
rett devoted the snagasine SalesmanshIp

- o the work of founding the congress.
The records and history of that con-

stess held in July attest to Its impor-
tance and success President Wilson

*FOR EX~emiTYE

URIC ACID
TRY THE WILIJAMS TREATMENT

50-Cen Beatl (32 Dese)
FREE

Just because yustart the day worried
- And tired, siflegs end arms and
, nagseles, an aching head. unn and
I borng down pains in the back-*orn out

before the day beis-onot think yen
-have to stay in that Oendition.

Be etreng. well and vigorous, with no
aseregeains stiff joints, soremuece,
rheurnatic s4.tering, aching back otr N-
ney trouble.

If, yeu sue'e frern bladder wesn~
. with- burning, melding pains, or Iif i
are ha sad eut et hed haf a dos. Uee
a pihtee will aherest..

Togrees 'The Wmflame Treatment een-
skidney and bladder disasesateu-

mau and all other' atane=te when.- due
e cessl'e uric aino mnatter bow

01 stubbes, Ifyou have iever
tried Th Wise Trs=east. we will

lse ebet B( esi It lee

isgular tic battle,bout tob eingtuehoe to te -ss

lub Pro notiug

ipy Cpo ts *'Is BgFactor is Gigsuasuhtives from AU Industries and
of Salememansip Rules-Men

to Address Local
CoigMonths,

trald br*thb ltj tA Detrdltlta bin
special trait to inaugurate the congress
and his adal act. was the, r for
a uediair of meetinga h were
ithout doubt the most constructive ever

M a -sal .tandpoint or view.
ass. ,.1W pefsom were in

atNe at eighty-seven lectures and
diselisions on various phases of sales-
mnanhip dsring the live days of the con-

US83ENT GREAT INDVSTRIES.
Offoers elected are men of national and

Mternational reputation. representing
4eat' in tries and

' orranatitind
throughout the United States and Europe
The magmina Salesmanship was accept-
ed la'the congress as its own property
and'the t body was incorporated as
a nopassosRealasoititu erted by sans
tnaming aherships taken out- by em,
players thfughout the country.
For its president, Norval A. Hawkins.

manager of sales of the nerd Motor Com-
pany, was the unanmous choice. Mr.
Hawkins this year will supervise the sale
of ,MSAUA worth of. the -Uord Motor
Company's product. D. M. Barrett's
work in forming and founding the con-

gress was recognised by his selection an

secretary-treasurer. He also remains
editor of Salesmanship. Bartley J. Doyle
wee chosen vise president. The charac-
ter.and scope of the organisatn was re-

Sected in the executive committee, which
includes such well-mown' men as Hugh'
Chalmers, of Detroit; Edward Hines. of
Chicago; Bentley P. Neff, of Duluth; Ed-
ward A. Woods. of Pittsburgh. and Bir
Thomas Upton. of London and Liver-
pool. England.
Since the meeting of the congress in

July. forty-four clubs *bave been formed
and organized throughout the United
States, all afllated with the World's
Salesmanship Congress. The work of thel
various clubs Is along the saIne line as
that of the Washington club. cons.L g
of the open forum policy. Ietroit. e

glarent order; New York City, Philadel-
Phia. Pittsburgh. Indianapolis. Cleveland,
Syracuse. Columbus, Duluth, Minneapolis
and many other cities all have their
Salesmanship Club. where twice monthly
meetings are held and salesmanship dis-
cussions are had.
The speakers of national reputation

who will appear before the Washington
club are engaged by the congress and
comprise men of theoretical and practical)
knowledge. Leading educators along the
lines of psychology and economics are di-
recting their talent toward the art of
salesmanship and are imparting the re-
sults of their studies to the various clubs
about the eountrf.' And the prectical
twn. .who have seen duty "In the,
trenches" and are conducting their cam-
paign along proven- lines, bring the mes-
sage of real aceomlplishment. Men such
as A. F. Sheldon, of Chicago; Lee Ander-
son, of the Hupp Motor Car Corporation.
of Detroit: F. H. Dodge, of the Bur-
roughs Adding Machine Company, of De-
troit: T. C. Rice-Wray, of the Pacific
Mutual Life Insurance Company; Prof.
W. V. Bingham, of the Carnegie Insti-
tute of Technology; Prof. J. H. White, of
the University of Pittsburgh. and Prof. A.

t Swanson,- of, We Northwestern Unt-vjsity along with pore than fifty oth-
ers, are deveting a portion of their time
to lecturing before the salesmanship
clubs of the United States.

LECTURME RAVE BEU 1 GS.
The Salesmanship Club of Washington

has heard thus far Mr. Prank Dechant.
of Philadelphia: Mr. Charles Bethke, of
the La Salle University of Chicago; Mr.
T. C. Rice-Wray. of the Pacific Mutual
Life Insurance Company, and Mr. Stan-Iley Krebs, who for three years was in-
structor of salesmen for John Wana-
maker, whom everyone everywhere knows
of. and Dr. N. W. Shefferman. All the
lectures have been very Much alive with
valuable insights into the essentials or
salesmanship.
The Salesmanship Club of Washington

wants on Its roster manufacturers of,
dealers in and salesmen of pleasure and
commercial automobiles, salesmen for
tires. steam heating and engineering.
heating and lighting companies, gas com-I
)antes, telephone and telegraph com-
panics, public service corporations, flour,
investments. lumber, printer's supplies,
printing stationery, bread and cakes.
typewriters and supplies, pharmaceutical
epplies. popcorn, oil and gasoline, saws.
fire extinguishers. water heaters, farm
implements. oR and gasoline tanks and
pumps lighting and starting systems, con-
crete and steel, engraving and electro-
typing, lithographing, advertising, pianos.
coal, wood, bundle carriers, circular ad-I
vertising, safe cabinets, filing devices, of-
fice equipment, wholeralers of groceries.
fruit, candy. drugs, ha Iware, stationery,
tee and coffee, electrical supplies ad
dealers In felts, photographers and elmprinters, opticians, insurance salesmen,
real estate brokers. postoffice clerks,
bankers, rinisters, attorneys, business]training chool workers, high school in-
iructors, dentistm. doctors, credit man-ina.rs and advertising men; In short, we

all have something to sell, and anyonewho hasn't prdbabfy couldn't get a greatdeal of good by becoming a member of
the Washington Salesmanship Club.
The membership of the Washington

club is cloae to 100 members, and it is
the intention of the officers and the ex-
ecutive comnmittee to build up a member-
ship here of 600 or 700 members. It Is.
thought that this number will be just
right to obtain thie maximum of result
from organization. It .is not the Idea to
form a club which will be unwieldy. It Isnot, moat emphatIcally not, the intention,
of fcrbs a club for profit. Itis. a non-I

prftorganisation, and no officer receives
a salary. The apeakers that are to be
brought here are paid for by the moneyobtained from -memberships and theygive their time, charging only the ez-I
pente of getting' lure. Applications are'being sent to George A. Ebeog, secre-
tary. whose office is In the District Na-
tional Blank Building on G street.

Porter a Very Sick Man
WhewDraft Was Threatened
*A retail bItcher in Center. Market left
his atall yesmtrday afternoon whe busi

seesWaa
,
and AWnt over to theanat .ecrsiting t~ at Seventh andPennlan.4 -abenue enorthwest. Heasked the sacrutig sergeant to oejcgant leek oere, a libely recruit2& segeset went with, the butcher

and beind .the mouter Sound a huskynedeo barter, buay eleauttog up."D.ep that brash," said the butcher1
to le eppsope- 'therrve come t. dra
you,

?h &~dasared nearly wite,
do'na cllyboe on

Iu~~newasa, draft oresr in-tedtthis husky ,l~e who-
nearly asp ean

-. ne
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Men's,
WeltSh
in Ame

$1.2
LADIES' NEW
NOVELTY
SHOES

Colored-top Boots, in all the latest
styles. Lace and button, high and
low heels. Good-
year welt. Regular$3.00 and $6.00
Shoes........... to $3.98

Boys and Girls'
Shoes

In all sizes, all new styles, all leath-
ers. Genuine $1.50
to $3.50 values.
Kinney's prices.... 'to $2.49

COMPLETE LINE
In infants, Children's, Misses' Patent
Leether, 'Gun Metal and White
Prumps. Reg. $l.5C 98
to $3.00 Punps.
Kinney's prices..,. to $1.98

An Ideal Location for

Don't

G. R.

VE OENED THE EYE
isand Good People of Washington

SHOE VA
IE GREATEST CR0WI
ever attended an opening sale packe
from early morn 'til late Monday
rE THANK YO
e mightily pleased at your prompt recogn
:>erior values given by this great chain of
rigton will have our best efforts in maintain
ion we have justly earned--

Largest Shoe Retailers in the (
Come back again ANY DAY and y

ind every promise lived up to.

$2.49 $2.!
Women's and Children's Goodyec

oes atPricesNotDuplicatedAnywh
rica Outside of This Chain of Stor

5 $1.98
STORES AT

Atlanta. Ga. Milwahkee, Wis.
Albany, N. Y. Minneapolis, Minn.
Allentown, Pa. New Castle. Pa.

Akron, Ohio Norfolk, Va.
Peoria, ll.

Altoona, Pa. Philadelphia. Pa.
Brooklyn, N. Y. Pottsville, Pa.
Buffalo, N. Y. Reading. Pa.
Birmingham, Ala. Richmond, Va.
Binghamton. N. Y. Rochester, N. Y.
Columbus, Ohio Schenectady, N. Y.
Des Moines, Iowa Scranton, Pa.
Dayton, Ohio Shamokin, Pa.
Easton, Pa. South Bend, Ind.
East Liverpool. Ohio Springfield, Ill.
Erie, Pa. Springfield, Ohio
Elmira, N. Y. Syracuse, N. Y.
Evansville. Ind. St. Paul, Minn.
Fort Wayne. Ind. Toledo, Ohio
Grand Rapids, Mich. Trenton, N. J.
Hazehton, Pa. Troy, N. Y. .

- Harrisburg, Pa. Utica, N. Y.
Indianapolis, Ind. Wheeling, W. Va.
Johnstown, Pa. Wilkes-Barre, Pa.
Kalamazoo, Mich. Williamsport, Pa.
Kansas City, Mo. Watertown, N. Y.
Lancaster, Pa. York, Pa.
McKeesport, Pa. WASHINGTON, D. C.

a Shoe Store-and, Too, You'll Find this a I
Miss the Place-729-731 7th St. r

KINNEY'
RETAIL SHOE DEALERS IN TI-

t.F

Last Monday to

LUES
)S.
d this

1

night. "
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-53.98
3.49
Men's Patent,
Yic, Russian
and Gun Metal Shoes

High Shoes, genuine Goodyear
welt. hand sewed
were$3.00 and$19Were1.98$6.00. Kinney'
prices........... to $3.98

MEN'S WORK SHOES
Strongly made, heavy soles, re-

inforced seams; stand rough usage.
Regular $2.50 and .
$5.00 values.
Kinneys v
prices........... to $3.98

Ladies' Special
High Shoes

In all the new shades; ivory, white-

to, ra us=a 3.98

)ifferent Kind of Store

CO. In.
IE WORLD


